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«MNwAnoeig Xovdpiknc n NwAnoegic B2B»

Business to Business

Aiapkeia Zegivapiou: 12 @PEeG

H évvoia Twv nwAnocswv business-to-business avagéperal o nwAnosic ayabwv ano
enixeipnon og aAAn enixeipnon ox! yia dueon katavaAwon aAAd yia NEPAITEPW eNeEepyaaia
n/kar egnopeia Twv ayabwv auTwv, autoUoIiwVv 1N KAatd TPOMOUG METAMOINUEVWYV.
SupnepIAauUBAvel TIC EVVOIEC TWV «NWANCEWV XOVOPIKNG», «BIOUNXAVIKOV NMWANCEWV>» Kal
«MNWANCEWV UNEPXOVOPIKNAG» Kal OUVOEETAl ME TIGC OpaoTnplOTNTEG <«aAyopwv» Kdl
«npoundeiwv» evog opyaviouou.

O1 nwAnoeic B2B napouaoialouv pia ogipd anod onPavTiKEG 101aITEPOTNTEG, Nou TIG kabioToUv
avTIKEIJEVO €MMAEOV 1D1QITEPNG ENAYYEANATIKNG KATAPTIONG. AV KdlI OF YEVIKEG YPAMUMEG
e@appolovTal Kal O AUTEG Ol BAcCIKEC APXEC TWV TEXVIKWV TnG ouyxpovng nwAnong, n
NeEpaITEPW €EEIOIKEUPEVN TEXVOYVWOIa KpivETal amapaitnTn vyia TNV EMTUXA  Kal

anoTeAeopaTikn dieEaywyn Toug.

2KonoG Tou CElIvapiou eivai:

>To TéEAOG auToU Tou NpoypAPNaAToC, oI CUMMETEXOVTEG Ba npénel va ival og Béon va:

e KatavooUv TnVv gvvoloAoyikn diapopd Twv napandvw opwv.

e AvTiIAauBdvovTal TIg 101a1ITEPOTNTEG TV B2B NwARcewv o€ oxEon Pe TIG NwARoeig B2C.

e AigBavovTal efolkeliwpévol Ye Tn YeBodoAoyia, TIC O1adIKaoieg, TIC MPAKTIKEC Kal Td
epyaieia Twv B2B nwAnoswv.

Mnopouv va a&lonoioouv aTnv Npagn TIG TEXVIKEG TwV B2B nwAnoswy, yia va BeEATIwooouv

TIC IKQVOTNTEC TOUC, WOTE VA EMITUYXAVOUV TOUC MOIOTIKOUG KAl MOCOTIKOUC TOUG OTOXOUG.

To ogpIvapio ansuBUvVETAl OE:

e NMwANTEG Pe emixeipnuaTikd neAaToAdyio, EnBswpnTég MwAnRoswyv, Area Sales Managers
kal Key Accounters.

e >TeAEXN OI0IKNTIKNG UNOCTNPIENG B2B nwAnoswv.

e >TeAExn TUAMATOG

e DOITNTEG NTUXIAKWY KAl JETANTUXIAKWVY ONoudwVv d10iKNong ENIXEIPrTEWV.
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EionynTnig:

KeAnékng NikOAag | EnikoivwvioAdyog, pe Eidikeuon ota Suothpata Opyavwonc &
Aloiknong kar otnv AvanTtugn Twv AvBpwnivov Mopwv. MTuxiotuxog MoAITIKAC ENIOTAKNG
kal nTuxiouxog KoivwvioAoyiag Tou Maveniotnuiou Pierre Mendés-France (Grenoble II).
Katoxoc perantuxiakoU EnikoivwvioAoyiag Tou Maveniornuiou Stendhal (Grenoble III).
MNa ocipd €TWV JIETEAECE AVWTEPO OTEAEXOG KAl OUMPBOUAOC enixelprioswyv otnv EAAGda
kai otn [aAAia. Miotonoinuévog (EKEMIZ, E®ET, AAEK) eknaideutng -gionynTng
ospivapiov kai personal coach. Ano To 1998 dpaoTnpionoleiTal w¢ ZUPBoUAoC AvanTuéng
Enixeiprioewv otnv EAAGDa kal oTo €EwTepikd HE €I0iIKEUON OTO OTPATNYIKO OXEDIAONO

eEwoTpEPeiag kal oTo Outsourcing..

OEMATOAOIIA

B2B MARKETING & NQAHZEIZ

e XapakTnpiaoTika TnG ayopag B2B

e B2B npoownikn nwAnan, diapnuion, npowbnaon NWANCEWY Kal dnUOCIEC OXETEIC

e KaTnyopieg B2B ayabwv

e AyOpdaoTIKr CUPNEPIPOPA Kal Afjwn anogaacncg oTi B2B nwAnoeig
XAPAKTHPIZTIKA TQN B2B NQAHZEQN

e EEZEANIEN TOU TPOMOU NWANCEWV

e [olog kal Nwg €ival o neAaTng B2B

e Aloiknon Twv B2B nwAnoswv

e B2B nwAnosig kal key accounting
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TO NMPO®IA TOY B2B NQAHTH
e 01 appodIOTNTEG TOU B2B nwAnTn
e H anooTtoAn Tou B2B nwAnTn
e AnaiToUpeveg IkavoTnTeg/de€IdTNTEG
ZXEAIAZMOZ & EAEMX0z TQN B2B NQAHZEQN
e [lapdaueTpol oxediacpoU Twv B2B nwAnoswv
e KpiTnpia a&ioAdynong kai 1IEpapxnong eukaipiwv B2B nwAnoswv
e MeBodoAoyia kal onueia eAéyxou Twv B2B nwAnoswv
e [MapayovTeg kKal NpoUnoB£aeig eniTuxiag Tou oxediou B2B nwAnoswyv
e H kaBopiaTikn oxéon HPE TIC dpaaTnploTnTeG Ayopwv-INpounBeiwv-Logistics
AIAXEIPIZH B2B NEAATQN
e XapakTnpioTika Twv B2B ayopwv
e B2B nwAnoeig & Material Requirements Planning (MRP)

e Client Portfolio Management (CPM)

e TeTapTn, 29 OKTWRPIOG 2025 | 17:30 - 21:30

Huepounvieg & Qpeg « TMapaokeuR, 31 OKT®@PPIOG 2025 | 17:30 - 21:30

YAonoinong: . .
noinons e Acsutépa, 3 NoguBplog 2025 | 17:30 - 21:30
KooTog Webinar: 150,00€
e Y Epsilon Net A.E pe api6ué IN.E.MH. 38383705000

NMAnpopopieg — Eyypa@ég: 211 500 7000 & 231 098 1700 v
%/ E mail: info@epsilontraining.gr 4
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