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«MNMwAnoeic XovdpiknG N NwAnoesic B2B»

Business to Business

Aiapkeia Zegivapiou: 12 @PeG

H évvoila Twv nwAfoewv business-to-business avagéperar oe nNwAnoeic ayabwv ano
enixeipnon og adAAn enixeipnon ox! yia APeon KatavaAwon aAAd yia NeEpAITEpw eneEepyaaia
n/kar egnopeia Twv ayabwv auTwv, autoUoIwyv 1 KAaTd TPOMOUG METAMOINUEVWV.
ZUMPNEPIAQUBAVEI TIG EVVOIEG TWV «NWARCEWY XOVOPIKAG», «BIOUNXAVIKWV NWANCEWV>» KAl
«NWAACEWV UNEPXOVOPIKNAG» KAl OUVOEETAl HE TIG OpACTNPIOTNTEG «aAyopwV>»  Kal
«npoundeiwv» €vOog opyaviouou.

O1 nwAnoeic B2B napouaialouv pia osipd ano onuavTIKEG 1I01aITEPOTNTEC, NoU TIG KaBigTouv
avTIKEiPeVO €nmMAEéov 101QITEPNG €NAYYEANATIKNG KATAPTIONG. AV KAl OE YEVIKEG YPAMMEG
€@apuolovTal KAl 0 AUTEC Ol BACIKEG APXEC TWV TEXVIKWV TNG cUyXpovng NwAnong, n
nepalTépw €ESIOIKEUPEVN TEXVOYVWOIa KpiveTal anapaitnTn yia TNV €ITuxn Kal

anoTeAeopaTikn dieEaywyn Toug.

2KOonoG Tou CEHIvapiou eivai:

>To TEAOG auToU ToU NMpoypAPNaToC, ol CUMMETEXOVTEG Ba npénel va ival og B€on va:

e KaTtavooUv TNV gvvoloAoyIKn diapopd TwV Napanavw 0pwv.

e AvTiIAapBavovTal TIC 1I01aITEPOTNTEG TwV B2B NnwARoewy o oXEon KE TIC NwARoeig B2C.

e AioBdavovTal efolkelwpévol Pe Tn HeBodoAoyia, Tic O1adIkACieC, TIG MPAKTIKEG Kal Ta
epyaAeia Twv B2B nwAfoswv.

e MnopoUv va a€onoinoouv oTnv Npdaén TIC TexVIKEC Twv B2B nwAnoswv, yia va
BEATI®OOOUV TIC IKAVOTNTEC TOUG, WOTE VA €NITUYXAVOUV TOUG NOIOTIKOUG KAl MOCOTIKOUC

TOUG OTOXOUG.
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To oglIvapio ansuBUvVETAI O€:

e TwANTEG Pe emixelpnuaTikd NneAaToAdyio, EmBewpnTéc NwAnoswy, Area Sales Managers
kal Key Accounters.

e >TeAéXN OI0IKNTIKAC UNOOTNPIENG B2B nwAnoswv.

e >TeAExn TUAMATOC

e DOITNTEC NTUXIAKWV KAl JETANTUXIAKWY GNoudwV dI0ikNoNG ENIXEIPHOEWVY.

EionynTnig:

KeAnékng NikOAag | EnikoivwvioAoyog, pe Eidikeuon ota Zucotriuata Opydvwong &
Aloiknong kai otnv AvanTtugn Twv AvBpwnivwv Mopwv. MTuxiouxog MoAITIKAG ENIoTAPNG
kal nTuxiouxog KoivwvioAoyiag Tou Maveniornuiou Pierre Mendés-France (Grenoble II).
Katoxoc perantuyiakoU EnikoivwvioAoyiag Tou MavenioTnuiou Stendhal (Grenoble III).
MNa osipd eTwV DIETEAECE AVWTEPO OTEAEXOG KAl OUMPBOUAOC €nixXelpnoswy oTtnv EAAGda
kai otn [aAAia. Miotonoinuévog (EKEMIZ, E®ET, AAEK) eknaideuthnc -gionynTtng
oepivapiwv kai personal coach. And 1o 1998 dpaaoTtnplonoisitTal wg ZUPBoUAOG AvanTugng
Enixelpioewv otnv EANGDa kal oTo €EWTEPIKO WE €I0IKEUON OTO OTPATNYIKO OXEDIAONO

eEwaoTpépeliac kal oo Outsourcing..

OEMATOAOTIIA

. B2B MARKETING & NQAHZEIZ
e XapakTnpioTika TNG ayopag B2B
e B2B npoownikn nwAnaon, diagnuion, npowdnon NWANCEWY Kal dNNOCIEC OXETEIG
e KaTtnyopiec B2B ayabwv

e AyopacTiKr CUMNEPIPOPA Kal Afwn andgpaong oTig B2B nwAnoeIg

AND

v SKILLS
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XAPAKTHPIZTIKA TQN B2B NQAHZEQN
e EEENIEN TOU TPOMOU NWARCEWYV
e [lolog kal Nw¢ €ival o neAaTng B2B
e Aloiknon Twv B2B nwAnoswv
e B2B nwAnosic kail key accounting
TO NMPO®IA TOY B2B NQAHTH
e O1 apuodidéTNTEG TOUu B2B nwAnTn
e H anooTtoAn Tou B2B nwAnTn
e ANQITOUNEVEC IKAVOTNTEG/OEEIOTNTEG
ZXEAIAZMOZ & EAEMX0z TQN B2B NQAHZEQN
e [Mapauetpol oxediaopol Twv B2B nwAnocwv
e KpiTipia a&loAdynong kai IEpapxnong eukaipiov B2B nwAnoswv
e MeBodoAoyia kal anpeia eAéyyxou Twv B2B nwAnoswv
e [apayovTeg Kal NpoUnoB£aelg eniTuxiag Tou oxediou B2B nwAnoswyv
e H kaBopiaTikn oxéon HE TIG OpacTnploTnTEG Ayopwv-INpoundeiwv-Logistics
AIAXEIPIZH B2B NMEAATQN
e XapakTnploTika Twv B2B ayopwv
e B2B nwAnoeig & Material Requirements Planning (MRP)

e Client Portfolio Management (CPM)

EXPAND
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e Teraptn, 2 AnpiAiou 2025| 17:30 - 21:30
e Aeutépa, 7 AnpiAiou 2025| 17:30 - 21:30
e Mépntn, 10 AnpiAiou 2025| 17:30 — 21:30

Hupepopnvieg & 'Qpeg
YAonoinong:

Kootog Webinar: 150,00€

VS
v\ \\ Epsilon Net A.E pe api®uo N.LE.MH. 38383705000

.~. ~ NAnpogopieg - Eyypagpég: 211 500 7000 & 231 098 1700
/' E mail: info@epsilontraining.gr
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