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The Business of Selling

Aiapkeia Zepivapiou: 20 WPEG

AnguBuveTai:

MNwANTEG, EUnopikoUC AVTIMPOOWNOUG KAl OAOUG €KEIVOUG NoU eEuNNPETOUV NEAATEG

KaTda TNV NwAnon NpoiovTwv N Kai TNV nNapoxn Unnpeciwv.

210X0G EKnaideuTikoU Mpoypauparog:
MIAGUE aKaTANauaoTa yia NWAROEIG, AAAG KATA NOCO TIG KAVOUWE;

Aev oTapaTape va avapepoOPacTe oTNV NEAATOKEVTPIKN NOAITIKA TNG ENIXEIPNONG HaAg Kal
OTO NMOCO OonuavTikoi €ival ol NeEAATEG pag yia pag. ‘OYwG ag pwTAOOUME TA €TACIA
OTATIOTIKA Mag: ndooug vEoug NeAATeEG kavape Tn xpovid nou nepace; Tnv TeAeuTaia
TpIETIa, 0 Ti N00OOTO AvavewONKe To NEAATOAOYIO PaAg; H €TroIa NOIOTIKN KAl MOCGOTIKN
avavéwaon Tou neAatoAoyiou €ival TakTikOG oTdXOC.

Mpénel va padoupe va nouldpe 6Aol atnv enixeipnon!

MoIEC NPAKTIKEG €EUNNPETNONG TOU NEAATN WNopouv va dnNUIoUpYRooUV avTaywvioTiko
NAEOVEKTNHA YId TNV ENIXEipnon Pag;

>e €va €PnopIKO MePIBAAAOV  OUVEXW®WG EVTEIVOUMEVOU aVTAYWVIOWOU, 1N MOIOTIKN
€EunNnNPETNON TOU NEAATN Kal N AUBAUVON TWV AVTIPPNOEWY, NoU MIBavwe auTog va £xel,
dnuioupyoUV KAiga epniotoolvnGg METAEU TNG E£TAIpEidC Kal TwvV NEAATWV Tng. H
NEAATEIAKN OX£0N anokTd BABoC XpOVouU Kal HETATPENETAI O APOCiwan Tou NeAATN NPog

TNV €TAIpEia Kal Ta NpoiovTa/unnpeaiec TnG.
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IMoIEC TEXVIKEG NWANCEWV KAVOUV TOUG NMWANTEC LHAG ANOTEAECHATIKOTEPOUG;

O €nid€€ioc NWANTAG emdIWKEN OXI TNV €UKAIpIaKn ANWANON, aAAd Tn dnuioupyia Hiag
MakpdG Kal POVIUNG ouvepyaoiag YE Toug neAdTeg Tou. lMa Tnv eniTeu&én auTtou Tou
anoTeEAEOUATOC, OTOXOG TOU €ival MAvTa n apioTn €Eunnp&Tnon Tou NeAdTn.

>KonoG Tou ogyIvapiou givai:

. H kaTdkTnon Twv TEXVIKWV TNG ENITUXNKEVNG NWANONG

. H katavonon Twv oTOXwWV KAl TwV OPEANUATWV TNG NOIOTIKAG EEUNNPETNONG

o H eunedwon Twv TEXVIK®OV XeIpiogoU napandévwy, avTippnoswy, NpoBANUATWV
neAaTwV

o H e€oikeiwon pe pia Baaoikn pebodoAoyia ouvexoUc al&naong TnG IKavonoinong Tou
neAATn

EionynTnig:

KeAnékng NikOAag | EnikoivwvioAoyog, pe Eidikeuon ora ZuoTthuata Opydvwong &
Aloiknong kal otnv AvanTtuén Twv AvBpwnivov Mopwv. MTuxioUuxoc MoAITIKAC ENIOTAKNG
Kal nTuxloUxoc KoivwvioAoyiag Tou MNavenioTnuiou Pierre Mendés-France (Grenoble II).
Katoxoc perantuyxiakoU EnikoivwvioAoyiag Tou Maveniornuiou Stendhal (Grenoble III).
Ma ocipd €TV JIETEAECE AVWTEPO OTEAEXOC KAl oUPBOUAOC enixeipnoswy otnv EAAGDa
kal otn [aAAia. Miotonoinuévoc (EKEMIZ, E®ET, AAEK) eknaideuthg -gionynTng
oepivapiwv kai personal coach. And 1o 1998 dpaacTtnpionolsital wg ZUPBoUAOG AvanTugng
Enixeipioewv otnv EANGDa kal oTo €EwTepIkO HE €IBIKEUON OTO OTPATNYIKO OXEDIAONO

eEwoTpePeiag kal aTto Outsourcing.
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OEMATOAOIIA

Marketing kai MNwAnoeig - NMpow6non véwv npoiovrwv/unnpecinov

Algpelvnon TnG oxeong Marketing & NwAnocwyv, avaiuon Tng diadikaoiag AavoapiopaTog
VEWV NPOoidVTWV/UNNPECIWY, KAl oTPaTnylkeg dnuioupyiag InTnong. Nwg "xTiCeTal" n
EUNOPIKN €MITUXIa NPIV KAV pTACElI 0 NWANTNG OTOV NEAATN.

F2F - TnAepwvikEG — A1adikTuakEG MwARoEIg

AvanTugn d€€loTATWY EMIKOIVViag yia KABe kavaAl nwAnong. TEXVIKEG ANOTEAECUATIKAG
NPooEyyIionc NpOowno PeE Npoowno, oTo TNAEPwVo Kal online (Héow email, video call,
chat k.An.). MOTe kal Nw¢ eniAéyoupe KaBe péoo, TI aAAaler oto "UQoG" kal oTn
oTPATNYIKA.

Mpoypappatiopog NwAnoemv - NMposroipacia TG MwAnong

AvaAuTIKR Npoogyyion TNG gaonc "npiv Tnv enagpn": oroxol, NnAdvo, npoTepaionoinon
neAaTwV, €peuva ayopdcg, karaypa®n avaykwv. To 80% Tng €nmiTuxiag TnG nwAnaong
KpiveTal OTNV NposToINaaia.

Mpoogyyion NMeAarn

O1 npwTeg AEEeEIG, TO MPWTO AENTO, N MNPWTN €VTUNWON. TEXVIKEG MPOCEYYIONG MOU
"EekAEIdwVoOUV" Tov neAATn. Avantugn eunioTtoolvnG Kalr  dnuioupyia KAipaTog
ouvepyaaoiag.

Aigpelvnon MeAarn - Napouciaon

Mg KAVOUPE OWOTEC EPWTNAOEIC YId VA KATAVONOOUME TIC avAyKeG, Toug
NpoBANUATICPOUC KAl Ta KivnTpd TOU MEAATN. TN OUVEXEID, NWG NApoucidloUupe To
npoidov A TNV UNNPECia pag Je TPOMO NMou anavTd CUYKEKPIPEVA O AUTEC TIC avaykeg (kal
OX! YEVIKA).

Xe1p1opog MpoBAnuarmv — AvrippRoemv — NMNapanovwyv NMNeAaTtov

STPATNYIKEG AVTIHETWMNIONG EVOTACEWV. TEXVIKEC HETATPOMNG TOU
«OXI» O€ «iowC» KAl TOU «iowg» og «var». MpakTika epyaAeia yia
Tn dlaxeipion OUOKOAWV 0OulNTNOEwWV WPE NEAATEC Kal TNV
anokaTaoTaon gynioToouvngc.
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KAsgioipo TnG NMwAnong - After Sales Service - Eionpa&eig

MeBodol yia ENITUXNMEVO KAl EyKAIpo KAgioiho. NMwg {NTAPE Kal naipvoupe Tn OE0HEUON
Tou neAdTtn. Mola €ival n onuacia TNG €EunnpéTnong META TNV NWANCN KAl Nwg
OPYAVWVOUME TNV EMNIKOIVWVIA YIA TIC EIONPAEEIC YE ENAYYEANATIONO KAl OUVENEIQ.

MoioTikn E§unnpéTnon NeAatov

MNwc peTaTpEénoupe Kabe aAAnAenidpaon pe Tov NeAATN o€ gukaipia yia diagoponoinan.
H onuacia Tng ouvénegiag, TnNG evouvaiodnong kal Tng BeTIKAG euneipiac. H eEunnpétnon
Oev €ival "service", ival "strategy".

Zuvtnpnon - Avantugn - Avakrtnon neAartoAoyiou

TexVIKEG diaTrnpnonG kal egBAdUvVOoNG TWV OXECEWV UE UNAPXOVTEC NEAATEG, AVANTUENG
cross-selling / up-selling kal enavanpoosyyiong XaPevwy 1 avevepywv neAatov. MNwg
xTiCeTal n "deUTEPN €ukaipia”.

Customer Relationship Management - YnooTpi§n nwAncswv

MpakTikn €lcaywyn otn xprnon CRM epyalsiwv kal ouoTnuaTtwy. Mg kataypd@pouue,
0pYavWVOUNE Kal aglonoloUpe dedopéva yia va BEATIOOOUME TNV AnodoTIKOTNTA TwV
nwAnoswv. YnootnpiEn nwAnocswv and 1o back-office, marketing kai digital epyaAeia.

e MNMépntn, 25 ZenTtéuPpiog 2025 | 17:30 - 21:30
e Tpitn, 30 ZenTéuPprog 2025 | 17:30 - 21:30
Hugpounvieg & 'Qpeg o M&pnTn, 2 OKTOPPIOG 2025 | 17:30 - 21:30

YAonoinong: . .
e Tpitn, 7 OkTWRPIOG 2025 | 17:30 - 21:30
e Mépntn, 9 OkTWRPIOG 2025 | 17:30 - 21:30
Kootog Webinar: 210,00€

Epsilon Net A.E pe apiOué IN.E.MH. 38383705000
NMAnpogopieg — Eyypa@ég: 211 500 7000 & 231 098 1700
E mail: info@epsilontraining.gr
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